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Forward-looking Statements

 
Statements in Exhibits 99.1, 99.2 and 99.3 to this Current Report on Form 8-K may be "forward-looking statements" within the meaning of the Private
Securities Litigation Reform Act of 1995. Words such as "anticipate", "believe", "estimate", "expect", "intend" and similar expressions, as they relate to
Terra Tech Corp. (the "Company") or its management, identify forward-looking statements. These statements are based on current expectations, estimates
and projections about the Company's business based, in part, on assumptions made by management. These statements are not guarantees of future
performance and involve risks, uncertainties and assumptions that are difficult to predict. Therefore, actual outcomes and results may, and probably will,
differ materially from what is expressed or forecasted in such forward-looking statements due to numerous factors, including those described above and
those risks discussed from time to time in the Company's filings with the Securities and Exchange Commission. In addition, such statements could be
affected by risks and uncertainties related to: (i) our ability to integrate Black Oak Gallery, a California corporation ("Black Oak"), into the Company's
operations, (ii) product demand, market, and customer acceptance of the Company's products, (iii) the Company's ability to obtain financing to expand our
operations, (iv) the Company's ability to attract qualified sales representatives, (v) competition, pricing and development difficulties, (vi) the Company's
ability to conduct the business of IVXX, Inc., the contemplated businesses of MediFarm, LLC, MediFarm I, LLC, and MediFarm II, LLC, if there are
changes in laws, regulations, or government policies related to cannabis, (vii) the Company's ability to conduct operations if disease, insects, or mites
affect Edible Garden Corp.'s produce, herbs, and floral products, and (viii) general industry and market conditions and growth rates and general economic
conditions. Any forward-looking statements speak only as of the date on which they are made, and the Company does not undertake any obligation to
update any forward-looking statement to reflect events or circumstances after the date of Form 8-K.
 
Item 7.01 Regulation FD Disclosure.
 
On June 9, 2016, Derek Peterson, President and Chief Executive Officer, of the Company participated in an interview with SmallCapVoice.com, Inc.,
regarding recent Company news and developments, as well as the Company's response to certain general questions from certain stockholders of the
Company regarding the Company's operations. The interview was published on June 9, 2016, and a full transcript of the interview is attached as
Exhibit 99.1 to this Current Report on Form 8-K.  The Company undertakes no obligation to update the information discussed in the interview in the
future, except as may be required by law.
 
On June 9, 2016, the Company issued a press release regarding recent Company news and developments and the June 9, 2016, interview disclosed above
in this Item 7.01.  A copy of the press release is attached hereto as Exhibit 99.2 and is incorporated herein by reference.
 
On June 13, 2016, the Company issued a press release regarding LPGA professional, Katie Burnett, being a spokesperson for the Company's subsidiary,
Edible Garden Corp.  A copy of the press release is attached hereto as Exhibit 99.3 and is incorporated herein by reference.
 
The information contained in this Item 7.01, and in Exhibits 99.1, 99.2 and 99.3, referenced herein is being furnished and shall not be deemed "filed" for
the purposes of Section 18 of the Securities Exchange Act or incorporated by reference in any filing under the Securities Act, unless the Company
expressly so incorporates such information by reference.
 
Item 9.01 Financial Statements and Exhibits.
 
(d) Exhibits:
 
Exhibit Description

99.1 Transcript of Interview with SmallCapVoice.com, Inc., dated June 9, 2016.
99.2 Press Release, dated June 9, 2016.
99.3 Press Release, dated June 13, 2016.
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SIGNATURES
 
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.
 
 Terra Tech Corp.  
    
Date: June 14, 2016 By: /s/ Derek Peterson  
 Name: Derek Peterson  
 Title: President and Chief Executive Officer  
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EXHIBIT 99.1
 

Transcript of Interview with SmallCapVoice.com, Inc., dated June 9, 2016
 
Recorded Voice: This is a broadcast of http://www.smallcapvoice.com, a financial communications and investor relations firm.

http://www.smallcapvoice.com receives payment for investor relations and financial consulting services that it provides to
its clients. You should assume that officers, directors, and employees of http://www.smallcapvoice.com or financial
analysts mentioned and their families hold a position and intended trade in these securities for their own accounts. This is
not an offer or recommendation to buy or sell securities. Information in this broadcast is presented solely for informative
purposes and is not intended to be, nor should it be construed as, investment advice.

 
As in all investments, the investment in the future company carries an investment risk. Listeners should review the
company thoroughly with a registered investment advisor or registered stockbroker. This broadcast does not purport to be a
complete study of the future company or other companies mentioned. Information used and statements of fact have been
obtained from the featured company and other sources, but not verified nor guaranteed by http://www.smallcapvoice.com
as to completeness or accuracy. Such information is subject to change without notice.

 
Announcer: You're wired in. http://www.smallcapvoice.com. Following is a presentation of http://www.smallcapvoice.com, today's

leader in investor relations, capital formation, and retail support. Now, with your online business briefing:
http://www.smallcapvoice.com's Stuart T. Smith.

 
 [Music playing]
 
Stuart T. Smith: Hey, everybody. Thanks so much for joining us once again here at http://www.smallcapvoice.com, where we shine a

spotlight on some of the smartest and freshest plays. Here on the small and microcap markets, we're speaking once again
today with Terra Tech Corporation. TRTC's the ticker symbol for Terra Tech Corp and we're speaking once again with the
Chief Executive Officer of the company, Derek Peterson.

 
Derek, welcome back. How you doing today?
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Derek Peterson: Hey, Stuart. Thanks for having us back on. Appreciate it.
 
Stuart T. Smith: Oh, absolutely. Thank you, as always, for taking time out of your very busy schedule to speak with us. We've got a lot to

talk to you about today. Let's start with Blum. Let's start with the recent filing of the Blum financials. Let's discuss those
numbers, Derek.

 
Derek Peterson: Yeah, so any time you close a merger, which we closed the Blum facility up in Oakland, California at the end of Q1 –

March 31, to be exact – you have about 75 days to file audited financials associated with that particular merger. So we filed
our 8-K, which included those numbers yesterday early in the morning, and it was a pretty big milestone. It was the first
ever public audit by a PCAPB firm for an operating medical marijuana dispensary cultivation facility and extraction lab,
and we used a firm called MGO out of California, which is one of the largest PCOB auditing firms in the state, and they
actually audit most of the public facilities in the state – the city of San Jose, San Francisco, so we really stepped up the
caliber of auditor to make sure that the consumers and the investor shareholders and people that are interested in the
company have some semblance of confidence that we're using major groups that audit, like I said, public facilities
throughout the state.

 
So that was Step Number 1, which was arduous in and of itself, and it took the full duration of that 75 days to get and
conduct this audit with a full review. And again, we posted those numbers out there for the public to see, and it's been an
interesting few days since then.

 
So a lotta people have a lot of questions on a lot of different areas of those financials, but the biggest – and first and
foremost, people ask little questions like, "Why are the cost of goods so high?" for example. We operate in the state of
California, and I've discussed this before in interviews, and I think you and I might have chatted about this before.
California's a not-for-profit state right now. That's changing with the new legislation, AB 266 and the MMRSA platform
that's coming into effect in early 2018 to turn into a for-profit state. Municipalities open, for example, might bring in the
for-profit effects sooner than that, but we're not gonna rely on that. When that changes, we'll make adjustments to how we
work with the financials, but if you look at the historical financials, we've operated that company as a not-for-profit. We've
tried to spend down every dollar to net out to close to a zero of a net income on an annual basis. Now, that will, of course,
change, and we'll operate the company from a leaner standpoint on a go forward basis, specifically when those laws and
regulations change, allowing us to do so.



 
Stuart T. Smith: It's been a very active time since we did our last earnings call with you, and primarily, the talk has been, as you said, around

these new numbers. Now, we talked about why the cost of goods are so high. Let's discuss the 280E tax treatment. What
does that mean for the people out there that don't know?
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Derek Peterson: Yeah, so that's something the industry, as a whole, suffers from. 280E is essentially a tax regulation that doesn't allow us to

deduct our normal operating business expenses, so office equipment, computers, certain types of labors. The only thing it
does allow us to deduct is the cost of goods, the cost of product that we sell at the retail level. So that makes our effective
tax rates very, very high in the industry, and that's something that we've been struggling with, and we're hoping to get some
sort of resolution on that in the not-too-distant future.

 
Fortunately, we're starting to get some governmental support, legislative support; the state representatives are now stepping
up and calling foul. You've got major corporations out there, Fortune 100 corporations out there, that pay effective tax rates
less than ten percent, yet the medical marijuana industry can be a lot higher than that, so – substantially higher than that. So
that's something we struggle with. We're working through legislative means to get that changed, but it's something that's
currently going to exist in the marketplace right now for at least the short run, and we'll figure out ways to adapt to it. We're
as creative as we possibly can, but we certainly maintain and stay within the boundaries of what's appropriate from a filing
standpoint.

 



But again, the legislation will fix that over time. It's a lot like the headwinds we deal with, with banking regulations and the
lack of banking regulations. So those are the two most, say, significant issues that we deal with as operators are cash
handling, lack of banking, as well as 280E, and we're all working hard collectively as a consolidated industry to try to work
to making some progress there over the next 12 to 18 months.

 
Stuart T. Smith: You mentioned receiving some shareholder questions. We did as well, and there are some questions dealing with the

structure with the Platinum cultivation split with the old owners. Let's talk a little bit about that.
  
Derek Peterson: Yeah, so some of the old owners are staying on board to continue to operate the company, and we wanted to make sure that

they continue to operate in the same manner that they've operated in the past, and they're one of the reasons we were so
successful, you know, we opened up very late in Oakland compared to a lot of our competition there, but we've picked up a
lion's share of the market share in the city because of our access to proprietary strains, our service, our skill sets, and those
types of things. So we wanted to make sure we had continuity there, and the main thrust of that was keeping the Platinum
group involved in the day-to-day operations.

  
So we've given them an operating contract; they have to perform. Otherwise, the contract gets cancelled, number one.
Number two, we wanted to make sure we had their expertise in operating in the new markets we're looking at, as well. One
of the reasons we were successful in the Nevada marketplace was because we have a long history of operating expertise, not
only in the agricultural side, but also, on the cannabis operations side.
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So Platinum's gonna stay engaged, they have to perform, and on the cultivation side as well. One of the reasons we produce
a top-tier product that has driven a lot of traffic to the Oakland marketplace and why we see close to 1,000 patients a day is
because of the quality of our product, and they've done a great job managing and operating the cultivation facilities. So the
deal structure – they basically and essentially continue to get 15 percent of the cultivation proceeds after expenses for the
next three years.

 
So there's a 50 percent payout to them as a bonus for the next 3 years on that cultivation, after which, it's 100 percent
owned by Terra Tech and – it's 100 percent owned now. Let me clarify that, but it's gonna be 100 percent of the profit will
be going to Terra Tech from that operating facility. And we do that for a couple reasons. Like I said, we wanted to make
sure we had continued continuity in the terms of the product that we're pushing out to the retail facility, and that was
important to maintain that, but again, they have to perform on that side of the ledger as well.

 
Stuart T. Smith: Let's talk a little bit about the rent expense that was filed. Give us a background on some of those numbers.
 
Derek Peterson: Yeah, I mean, if you go through most of our line items, rent expense, for example, I think we pay right around $30,000.00

a month in rent for something close to a 20,000-square-foot facility on an acre. A lotta people don't know this, but Oakland
is now the fourth most expensive rental real estate in the country, which every time I bring that up, tends to surprise a lot of
people.

 



So Colliers International put out a recent report for Q1 and Q4 of last year for the rental rates, so we're in a retail strip mall
there with great – we have road frontage, a ton of parking on almost an acre of a lot, and your average retail asking rental
price is about $260.00 a square foot, so we're far under market as far as the rental expense is concerned. And we do – even
though we're operating as a not for profit, we certainly make sure and make certain we look at every line item in the SGA
and cost of goods to really streamline operations. And even more so now that we've taken constructive ownership of the
company, we've really gone through the P&L, and I think people will see some improvements in Q2, but we're really
gonna see the significant semblance of improvement, again, when the for-profit effect goes in.

 
So we're really building market share, we're building consumer and customer loyalty in the space, we're continuing to grow
top-line revenue, and when the legislation allows us to operate as a for-profit, we'll really step on the gas pedal at that point,
but we're positioning ourselves for the ability to be able to do that by, like I said, growing the top line, grabbing the market
share, and separating ourselves from the competition in Oakland, which is a competitive marketplace.
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Stuart T. Smith: Well, it is a competitive marketplace and you are a company staying very competitive. Let's talk about the S-3 filing. Let's

get an update there.
 
Derek Peterson: Yeah, not much to update and my hands are a little bit tied for how much I can comment, but we do have an S-3 filing for

$75 million, shelf filing. If it goes effective, we'll be the first person in this space for that to happen like we were with the
S-1 filing. So, that being said, nobody knows how things are going to work out from that perspective, but we've worked
very hard to file clean financials to be on time with all of our filings; we AK all of our press releases that we put out; we've
upgraded to the OTCQX; we've set up our compensation committee and our corporate governance. So everything that we
do, we try to act like an exchange-listed company, and it's just a matter of time before exchanges are going to be open to
companies in our space. It may not be now, as we saw with the recent Massroots news announcement that came out, but we
certainly want to act like it, and we want to act like it in advance of uplifting.

 



So this is just another metrics of that. The S-3 filing will give us access to very affordable financing from what we've seen
in the past, so we're looking forward to that going effective, but again, there certainly aren't any certainties there. It's
another dart at the dartboard. If it works, we're gonna be in another great space. If it doesn't, our financing rates have
continued to get healthier and healthier every time we go out to the capital markets.

 
Stuart T. Smith: Well, one of the companies that we don't talk about a lot because there's so much going on with you in Las Vegas and

elsewhere in California, all the way across the country, let's talk a little bit about Edible Garden, what they have been
doing. They shipped their first order of nutritionally-enhanced SUPERLEAF lettuce to ShopRite Supermarkets. We've
touched once briefly on this enhanced SUPERLEAF lettuce, but let's hit that again, and again, let's talk – touch a little bit
on the distribution as well. ShopRite is big. I mean, this is a big PR for your company, and Edible Gardens seems to just
keep clicking along. Go ahead, Derek.

 
Derek Peterson: Yeah, like I said, the easiest way to us – for us to grow sales on the Edible Gardens side is to introduce new products into

our existing sales network, right?
 

So it's one thing to go out to new retailers and establish new relationships, and those are longer sales cycles – we have to
prove ourselves; they have to get to know us; we have to work with their buyers, but the existing infrastructure that we
have, we have great close relationships with, and we've been delivering, say, basil or butterhead lettuce on a consistent
basis with consistent quality. It's easy for us to go to them and say, "Hey, we've got a new product," and the codevelopment
with Rutgers University to develop the SUPERLEAF, which is that high – nutritional high antioxidant redhead and – red
leaf and green leaf lettuce that we've been distributing through the ShopRite chain has had great reception, and part of it's
because (a) obviously, it's a great product, right? People are paying more and more attention as they get more educated
about food quality, so what – every dollar that they spend in the grocery store, what am I actually getting it back from it,
from a nutrition standpoint?
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I'm putting $1.00 out; what am I actually receiving back? So, things like iceberg lettuce, guess what? Not very much. In
rich, high antioxidant, nutritious red leaf lettuce or green leaf lettuce, I'm getting a ton back for the dollar that I spent, and
people are starting to understand that, and that's one of the reasons products like this are becoming so successful in the
marketplace, not to mention the science behind it: Rutgers University and the fact that we merchandise it really well. And
so when you walk into a ShopRite store or any store that's carrying these products, we have our own end caps, we have our
own displays, we have our own racking systems, and that's one of the reasons we don't get lost with the commoditized
items on the shelves.

 
So it's had great reception; the product's moving extremely well. We have some people that are interested in growing it in
other areas of the country we're working at doing some kind of licensing agreements with, so we're happy with how it's
turned out so far. We're continuing to push all the brands at Edible Gardens, but specifically, this one is an entrée to new
markets for us.

 
Stuart T. Smith: Well, and I think one big line begets another big line, and I'm talking about the distribution channels, the sales channels. I

mean, ShopRite picking this up is a big coup for the company and allows the company to have that validation to get into
some of the other lines out there, some of the other channels out there. So it's big on the East Coast; how far has it pushed
towards the West Coast, that being Edible Gardens? Is there any push within the company to get this coast to coast?

 
Derek Peterson: Yeah, we're really, really trying to establish a West Coast footprint right now. We're talking with other cultivators, and

remember, our expansion strategy was not to build out existing new facilities and have it be our cap ex and have to raise the
capital with everything else we have going on. And there's a ton of existing greenhouse space that's operated throughout the
country where people are growing flowers and ornamentals and those types of things, so we're in talks with a lot of
different growers out on the West Coast that have cultivation space available, and we're very interested to do, like I said,
licensing agreements and partnership agreements with them in multiple markets.

 



So we have the retail store footprint; we're in facilities where there's Kroger, Marh's, Walmart, that have national footprints.
So we want to make sure we have the ability to expand on that, so we're establishing these relationships, we're working
hard to find new providers and people that can grow under our standards and under our protocols, and we hope to be able to
announce some stuff in the not-too-distant future, but the West Coast is going to be an amazing market and we want to
make sure we've got a footprint there, certainly.

 
Stuart T. Smith: Once again, we're speaking with Derek Peterson, CEO of Terra Tech Corp, and we are talking about all things right now

Edible Gardens, and of course, we've touched on a lot of other things earlier in this audio interview. We want you to listen
back to the shareholder earnings call as well. That just was conducted last month. Lot of great information there. Keep
following the flow of news here for TRTC; that's the ticker symbol.

 
Well, Derek, we've touched on a lotta things, as I just referenced. Anything else you want to touch on? How about a quick
update on Nevada?
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Derek Peterson: Well, there's – we certainly got a lotta projects going on, so I think during the last earnings call, I gave an update on

Nevada timelines. We're still on target to meet those same time parameters. We're gonna be – have all the retail facilities
open by this summer, the cultivation open by January of 2017 as well as the extraction facility; all of that's really on target.

 
What's really important to us this year is to spend a lot of effort and energy on the legalization campaigns, 'cause
remember, our two biggest catalysts are recreational legalization in both the California and Nevada marketplace.
California's backed by Sean Parker of Facebook. I feel like we've got a pretty high probability for that to pass there.
Nevada's gonna need a lot of effort and energy, so we're gonna put a lot of energy into making sure that people vote yes
onto – in Nevada for recreational legalization, because if that happens, we go from 10 miles per hour – 15 miles per hour to
100 pretty quickly.

 
So we're spending most of our energy on building out and finishing the Nevada projects, but at the same time, focusing on
the recreational initiatives and a couple of the other medical initiatives, specifically Florida and the country as well.

 



Stuart T. Smith: Well, what a great time to be taking a closer look at TRTC. There's the ticker symbol again. If you want to learn more
about the company, visit them or visit them on social media. http://www.terratechcorp.com is the website, and of course,
you can find all the links within their press releases.

 
Derek, as always, thanks so much for your time here today at http://www.smallcapvoice.com.

 
Derek Peterson: Thanks again, Stuart. Talk to you soon.
 
Stuart T. Smith: All right. For Derek Peterson, this is Stuart Smith saying thanks so much for listening.
 
Recorded Voice: http://www.smallcapvoice.com, today's leader in investor relations, capital formation, and retail support, provides clients

with the highest level of service. Our audio interviews are disseminated to one of the largest opt-in audiences available
today. How? We at http://www.smallcapvoice.com believe in aligning and affiliating ourselves with other leaders within
the investor relations community. By sharing resources, each affiliated firm is made that much stronger and each client is
served that much better. Our focus is to identify and provide the very best financial services and solutions available to
clients and their shareholders. For more information about our services, please call us at 512-267-2430 or visit us on the
Web at http://www.smallcapvoice.com.

 
[End of Audio]
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EXHIBIT 99.2
 

 
Terra Tech Corp. Provides Corporate Update in Recent Audio Interview at SmallCapVoice.com

 
NEWPORT BEACH, Ca. – June 9, 2016 – SmallCapVoice.com, Inc. (SCV) and Terra Tech Corp.  (OTCQX: TRTC) ("Terra Tech" or the "Company"),
a vertically integrated cannabis-focused agriculture company, today announced that Derek Peterson, CEO of Terra Tech, was featured in an audio
interview on SmallCapVoice.com.
 
Derek Peterson, CEO of Terra Tech (OTCQX: TRTC) was interviewed by SmallCapVoice.com to discuss recent Company news and developments, as
well as the outlook for the Company and industry. Topics covered in the interview include updates from the recent acquisition of Blum Oakland, Terra
Tech's recent SEC filings and the ongoing regulatory developments in the cannabis industry.
 
"We are seeing strong sales momentum at our Blum Oakland retail location, driven in part by our proprietary IVXX-branded line of premium medical
cannabis products," commented Derek Peterson, CEO of Terra Tech Corp. "This solid entry into retail was followed by the opening of the Western Ave
location in Las Vegas, with a further three retail locations in Nevada expected to be completed in 2016. We are greatly encouraged by this progress and the
extensive opportunities in the emergent cannabis sector. As industry leaders and reformers, we are investing our resources in navigating the complex and
ever-changing regulatory environment to establish a strong foundation for Terra Tech's future growth. This is a fascinating time for both Terra Tech and
the broader cannabis industry and I am pleased to share our updates with the investment community as the Company moves from strength to strength."
 
An audio recording of the interview can be accessed by clicking on the following link: http://smallcapvoice.com/blog/6-8-16-smallcapvoice-interview-
with-terra-tech-corp-trtc or on the investor relations section of the Company's website: http://ir.terratechcorp.com/ir-calendar
 
To be added to the Terra Tech email distribution list, please email TRTC@kcsa.com with TRTC in the subject line.
 
About SmallCapVoice.com
 
SmallCapVoice.com is a recognized corporate investor relations firm, with clients nationwide, known for its ability to help emerging growth companies
build a following among retail and institutional investors. SmallCapVoice.com utilizes its stock newsletter to feature its daily stock picks, audio
interviews, as well as its clients' financial news releases. SmallCapVoice.com also offers individual investors all the tools they need to make informed
decisions about the stocks they are interested in. Tools like stock charts, stock alerts, and Company Information Sheets can assist with investing in stocks
that are traded on the OTC BB and Pink Sheets. To learn more about SmallCapVoice.com and their services, please visit
http://smallcapvoice.com/blog/the-small-cap-daily-small-cap-newsletter/.
 
About Terra Tech
 
Terra Tech Corp. (OTCQX: TRTC) operates through multiple subsidiary businesses including: Blum, IVXX Inc., Edible Gardens, MediFarm LLC and
GrowOp Technology. Blum's retail medical cannabis facilities focus on providing the highest quality medical cannabis to patients who are looking for
alternative treatments for their chronic medical conditions. Blum offers a broad selection of medical cannabis products including; flowers, concentrates
and edibles through its Oakland, CA and multiple Nevada locations. IVXX, Inc. is a wholly-owned subsidiary of Terra Tech that produces medical
cannabis-extracted products for regulated medical cannabis dispensaries throughout California. The Company's wholly-owned subsidiary, Edible Garden,
cultivates a premier brand of local and sustainably grown hydroponic produce, sold through major grocery stores such as ShopRite, Walmart, Winn-
Dixie, Raley's, Meijer, Krogers, and others throughout New Jersey, New York, Delaware, Maryland, Connecticut, Pennsylvania and the Midwest. Terra
Tech's MediFarm LLC subsidiaries are focused on medical cannabis cultivation and permitting businesses throughout Nevada. The Company's wholly-
owned subsidiary GrowOp Technology, specializes in controlled environment agricultural technologies.
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To be added to the Terra Tech email distribution list, please email TRTC@kcsa.com with TRTC in the subject line.
 
For more information about Terra Tech Corp visit: http://www.terratechcorp.com/ 
For more information about IVXX visit: http://ivxx.com/ 
For more information about Blüm Oakland visit: http://blumoak.com/ 
Visit us on Facebook @ https://www.facebook.com/terratechcorp/timeline 
Follow us on Twitter @terratechcorp 
Follow us on Instagram @socal_IVXX 
For more information about Edible Garden visit: http://www.ediblegarden.com/ 
Visit Edible Garden on Facebook @ https://www.facebook.com/ediblefarms?fref=ts 
Visit IVXX on Facebook @ https://www.facebook.com/ivxxbrand?fref=ts
 
Cautionary Language Concerning Forward-Looking Statements
 
Statements in this press release may be "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. Words
such as "anticipate", "believe", "estimate", "expect", "intend", and similar expressions, as they relate to the Company or its management, identify
forward-looking statements. These statements are based on current expectations, estimates, and projections about the Company's business, based, in part,
on assumptions made by management. These statements are not guarantees of future performance and involve risks, uncertainties, and assumptions that
are difficult to predict. Therefore, actual outcomes and results may, and probably will, differ materially from what is expressed or forecasted in such
forward-looking statements due to numerous factors, including those described above and those risks discussed from time to time in Terra Tech Corp.'s
filings with the Securities and Exchange Commission. In addition, such statements could be affected by risks and uncertainties related to: (i) our ability to
integrate Black Oak Gallery, a California corporation ("Black Oak"), as well as vitamin and dietary supplement lines, into the Company's operations, (ii)
product demand, market, and customer acceptance of the Company's products, (iii) the Company's ability to obtain financing to expand our operations,
(iv) the Company's ability to attract qualified sales representatives, (v) competition, pricing and development difficulties, (vi) the Company's ability to
conduct the business of IVXX, Inc., the contemplated businesses of MediFarm, LLC, MediFarm I, LLC, and MediFarm II, LLC, if there are changes in
laws, regulations, or government policies related to cannabis, (vii) the Company's ability to conduct operations if disease, insects, or mites affect Edible
Garden Corp.'s produce, herbs, and floral products, and (viii) general industry and market conditions and growth rates and general economic conditions.
Any forward-looking statements speak only as of the date on which they are made, and the Company does not undertake any obligation to update any
forward-looking statement to reflect events or circumstances after the date of this release. Information on Terra Tech Corp.'s website does not constitute
a part of this release.
 
Contact
 
Philip Carlson
KCSA Strategic Communications
TRTC@kcsa.com
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EXHIBIT 99.3
 

 
Terra Tech Subsidiary, Edible Garden, signs LPGA Professional, Katie Burnett, to Drive Brand Awareness

 
NEWPORT BEACH, Calif., June 13, 2016 -- Terra Tech Corp. (OTCQX: TRTC) ("Terra Tech"), today announced that its subsidiary, Edible Garden or
(the "Company"), a retail seller of locally grown hydroponic produce, herbs, and floral products, signed LPGA Professional, Katie Burnett, as a
spokesperson.
 
In her role, Ms. Burnett will promote Vitamin WayÒ, a complete offering of whole-food-based vitamins, and Superfood protein mixes featuring Edible
Garden's new SUPERLEAF™ brand of nutrient-dense ingredients derived from real SuperLeaf living lettuce. This partnership with Edible Garden is
expected to drive brand awareness through the development of an integrated advertising campaign featuring Ms. Burnett with crafted messaging geared to
appeal to consumers in retail partners' markets such H-E-B and Meijer.
 
Ms. Burnett turned pro in 2012 and was recently runner up at the 2016 LPGA LOTTE Championship. She is also slated to participate at the Meijer LPGA
Classic June 14-19, an official LPGA Tour event featuring 144 of the top female golfers in the world, which is to be held at the Blythefield Country Club
in Grand Rapids, MI.
 
Katie Burnett, LPGA Pro, stated, "This is a great time to partner with Edible Garden as the Company expands its product offering to include living
produce and industry-leading vitamin brands. Access to high quality and nutrient-dense products is paramount to achieving a healthy lifestyle and I am
proud to support Edible Garden's philosophy of supplying only fresh, organic produce and offering premium-branded supplements to promote overall
health, well-being and performance."
 
Derek Peterson, CEO of Terra Tech Corp., stated, "This partnership with Ms. Burnett is the beginning of our new advertising campaign to broaden brand
awareness of Edible Garden's recently expanded product lines. Katie shares our mission to enhance the well-being of our bodies and the sustainability of
our planet through high quality produce and will be an excellent spokesperson for our GFSI-certified and USDA-certified brands."
 
Mr. Peterson continued, "We are very pleased with the ongoing developments at Edible Garden, as we continue to expand our offering, improve brand
recognition and grow revenues. The organic and cleaner labeled food market is experiencing significant growth and we are well-positioned to take
advantage of this opportunity. Moreover, Edible Garden provides steady cash flow for our business, supporting the overall development of Terra Tech."
 
Edible Garden produces local and sustainably grown hydroponic produce, including its recently launched line of nutritionally-enhanced SUPERLEAF
lettuces. In addition to Edible Garden's organic range of lettuces and herbs, the Company also features the following vitamin and supplement brands:
Vitamin Way Ò, Vitamin Whey ProteinÒ, SlimTrimÒ, Surgex Sports NutritionÒ, OmEssentialsÒ and Bikini ReadyÒ. These brands have an industry
leading reputation for quality, which is built on strict adherence to exacting standard of control and regulatory compliance with FDA, GMPs and NCAA
regulations. These vitamins and dietary supplements are already sold in over 5,000 major Food, Drug, Mass and Specialty stores across the U.S.
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About Terra Tech
 
Terra Tech Corp. (OTCQX: TRTC) operates through multiple subsidiary businesses including: Blum, IVXX Inc., Edible Gardens, MediFarm LLC and
GrowOp Technology. Blum's retail medical cannabis facilities focus on providing the highest quality medical cannabis to patients who are looking for
alternative treatments for their chronic medical conditions. Blum offers a broad selection of medical cannabis products including; flowers, concentrates
and edibles through its Oakland, CA and multiple Nevada locations. IVXX, Inc. is a wholly-owned subsidiary of Terra Tech that produces medical
cannabis-extracted products for regulated medical cannabis dispensaries throughout California. The Company's wholly-owned subsidiary, Edible Garden,
cultivates a premier brand of local and sustainably grown hydroponic produce, sold through major grocery stores such as ShopRite, Walmart, Winn-
Dixie, Raley's, Meijer, Kroger, and others throughout New Jersey, New York, Delaware, Maryland, Connecticut, Pennsylvania and the Midwest. Terra
Tech's MediFarm LLC subsidiaries are focused on medical cannabis cultivation and permitting businesses throughout Nevada. The Company's wholly-
owned subsidiary GrowOp Technology, specializes in controlled environment agricultural technologies.
 
To be added to the Terra Tech email distribution list, please email TRTC@kcsa.com with TRTC in the subject line.
 
For more information about Terra Tech Corp visit: http://www.terratechcorp.com/ 
For more information about IVXX visit: http://ivxx.com/ 
For more information about Blüm Oakland visit: http://blumoak.com/ 
Visit us on Facebook @ https://www.facebook.com/terratechcorp/timeline 
Follow us on Twitter @terratechcorp 
Follow us on Instagram @socal_IVXX 
For more information about Edible Garden visit: http://www.ediblegarden.com/ 
Visit Edible Garden on Facebook @ https://www.facebook.com/ediblefarms?fref=ts 
Visit IVXX on Facebook @ https://www.facebook.com/ivxxbrand?fref=ts
 
Cautionary Language Concerning Forward-Looking Statements
 
Statements in this press release may be "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. Words
such as "anticipate", "believe", "estimate", "expect", "intend", and similar expressions, as they relate to the Company or its management, identify forward-
looking statements. These statements are based on current expectations, estimates, and projections about the Company's business, based, in part, on
assumptions made by management. These statements are not guarantees of future performance and involve risks, uncertainties, and assumptions that are
difficult to predict. Therefore, actual outcomes and results may, and probably will, differ materially from what is expressed or forecasted in such forward-
looking statements due to numerous factors, including those described above and those risks discussed from time to time in Terra Tech Corp.'s filings with
the Securities and Exchange Commission. In addition, such statements could be affected by risks and uncertainties related to: (i) our ability to integrate
Black Oak Gallery, a California corporation ("Black Oak"), as well as vitamin and dietary supplement lines, into the Company's operations, (ii) product
demand, market, and customer acceptance of the Company's products, (iii) the Company's ability to obtain financing to expand our operations, (iv) the
Company's ability to attract qualified sales representatives, (v) competition, pricing and development difficulties, (vi) the Company's ability to conduct the
business of IVXX, Inc., the contemplated businesses of MediFarm, LLC, MediFarm I, LLC, and MediFarm II, LLC, if there are changes in laws,
regulations, or government policies related to cannabis, (vii) the Company's ability to conduct operations if disease, insects, or mites affect Edible Garden
Corp.'s produce, herbs, and floral products, and (viii) general industry and market conditions and growth rates and general economic conditions. Any
forward-looking statements speak only as of the date on which they are made, and the Company does not undertake any obligation to update any forward-
looking statement to reflect events or circumstances after the date of this release. Information on Terra Tech Corp.'s website does not constitute a part of
this release.



 
Contact
 
Philip Carlson 
KCSA Strategic Communications
TRTC@kcsa.com
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