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Forward-looking Statements
 
Statements in Exhibits 99.1 and 99.2 to this Current Report on Form 8-K may be "forward-looking statements" within the meaning of the Private
Securities Litigation Reform Act of 1995. Words such as "anticipate", "believe", "estimate", "expect", "intend", and similar expressions, as they relate to
Terra Tech Corp. (the "Company", "we", "our", or "us") or its management, identify forward-looking statements. These statements are based on current
expectations, estimates, and projections about our business based, in part, on assumptions made by management. These statements are not guarantees of
future performance and involve risks, uncertainties, and assumptions that are difficult to predict. Therefore, actual outcomes and results may, and probably
will, differ materially from what is expressed or forecasted in such forward-looking statements due to numerous factors, including those described above
and those risks discussed from time to time in our filings with the Securities and Exchange Commission. In addition, such statements could be affected by
risks and uncertainties related to: (i) our ability to integrate Black Oak Gallery, a California corporation ("Black Oak"), into the Company's operations, (ii)
product demand, market, and customer acceptance of the Company's products, (iii) the Company's ability to obtain financing to expand our operations,
(iv) the Company's ability to attract qualified sales representatives, (v) competition, pricing and development difficulties, (vi) the Company's ability to
conduct the business of IVXX, Inc., the contemplated businesses of MediFarm, LLC, MediFarm I, LLC, and MediFarm II, LLC, if there are changes in
laws, regulations, or government policies related to cannabis, (vii) the Company's ability to conduct operations if disease, insects, or mites affect Edible
Garden Corp.'s produce, herbs, and floral products, and (viii) general industry and market conditions and growth rates and general economic conditions.
Any forward-looking statements speak only as of the date on which they are made, and we do not undertake any obligation to update any forward-looking
statement to reflect events or circumstances after the date of this Current Report on Form 8-K.
 
Item 7.01 Regulation FD Disclosure.
 
On April 11, 2016, Derek Peterson, President and Chief Executive Officer, of Terra Tech Corp. (the "Company"), participated in an interview regarding
recent Company news and developments with KCSA Strategic Communications, which was published on April 11, 2016. A full transcript of the interview
is attached as Exhibit 99.1 to this Current Report on Form 8-K. The Company undertakes no obligation to update the information discussed in the
interview in the future, except as may be required by law.
 
On April 11, 2016, the Company issued a press release regarding the April 11, 2016, interview with KCSA Strategic Communications. A copy of the
press release is attached hereto as Exhibit 99.2 and is incorporated herein by reference.
 
The information contained in this Item 7.01, and in Exhibit 99.1 and Exhibit 99.2, referenced herein, is being furnished and shall not be deemed "filed"
for the purposes of Section 18 of the Securities Exchange Act or incorporated by reference in any filing under the Securities Act, unless the Company
expressly so incorporates such information by reference.
 
Item 9.01 Financial Statements and Exhibits.
 
(d) Exhibits:
 
Exhibit Description
99.1 Transcript of Interview with KCSA Strategic Communications, dated April 11, 2016.
99.2 Press Release, dated April 11, 2016, regarding interview with KCSA Strategic Communications.
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SIGNATURES
 
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.
 
 
 Terra Tech Corp.  
    
Date: April 14, 2016 By: /s/ Derek Peterson  
 Name:Derek Peterson  
 Title: President and Chief Executive Officer  
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EXHIBIT INDEX
 
Exhibit Description
99.1 Transcript of Interview with KCSA Strategic Communications, dated April 11, 2016.
99.2 Press Release, dated April 11, 2016, regarding interview with KCSA Strategic Communications.
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EXHIBIT 99.1
 
 

Transcript of Interview with KCSA Strategic Communications, dated April 11, 2016
 
Introduction: This is a broadcast of SmallCapVoice.com, the financial communications and investor relations firm. SmallCapVoice.com receives

payment for investor relations and financial consulting services that it provides to its clients. You should assume that officers, directors,
and employees of SmallCapVoice.com or financial analysts mentioned and their families hold a position and intend to trade in the
securities for their own accounts.
 
This is not an offer or recommendation to buy or sell securities. Information in this broadcast is presented solely for informative purposes
and is not intended to be, nor should it be construed as investment advice. As in all investments, investment in the featured company
carries an investment risk.
 
Listeners should review the company thoroughly with a registered investment advisor or registered stock broker. This broadcast does not
purport to be a complete study of the featured company or other companies mentioned. Information used and statements of fact have
been obtained from the featured company and other sources but not verified nor guaranteed by SmallCapVoice.com as to completeness
or accuracy. Such information is subject to change without notice.
 
You're wired in. SmallCapVoice.com. The following is a presentation of SmallCapVoice.com, today's leader in investor relations, capital
formation, retail support. Now with your online business briefing, SmallCapVoice.com's Stuart T. Smith.

Stuart Smith: All right everybody. Thanks so much for joining us once again today at SmallCapVoice.com where we shine a spotlight on some of the
freshest and smartest plays here in the small and microcap market, and as you just heard, I'm your host Stuart Smith, and we're
welcoming back to the show Terra Tech Corp.
 
The company's traded under the ticker symbol TRTC, and you might recall we recently did the annual shareholder conference call. That
link is available right next to this one if you want to catch up on all things the company achieved in 2015. But right now we're going to
jump into some recent news.
 
In our last audio interview, not the conference call, we were just talking about the Blum acquisition and we're welcoming Derek Peterson
into the show because, Derek, you guys had a major achievement here recently, announced the actual of this acquisition with Blum.
Welcome to the show, Derek.

Derek
Peterson:

Thanks, Stuart. Thanks for having us on again. Yeah. We closed within our timeframe, and we burned up January and February and
March putting a lot of standard operating procedures and protocols together that were essentially bringing a private company up to the
standards they would need to operate at to operate as a public company.
 
And what sounds like a little job is actually – it's pretty in-depth in terms of how we change the level of which we operate, our reporting
standards and that type of thing going from private to public. So, now that we've built those procedures and protocols, getting us from
Point A to Point B, we can now utilize those same processes to execute on additional, like I said, short-term or creative acquisitions
which are a part of our business model.
 
Now we've built that structure. We built that process. When we go into a new facility we're able to turn the operations into something
that's similar or congruent with what we need to be able to operate as a public company. And that was the biggest effort that we had in
the beginning part of the year before we closed on this was changing those operations inside
 
Now we've been able to execute on that. We did so a little bit early. We closed on a transaction. That way Day 1 when we closed every
piece of revenue that goes through one of these facilities is an auditable piece of revenue. We're able to report on our quarterly filings as
well as our annual reports, and that was extremely important to us to make certain we could capture every dollar in this cash-based
business that was transacting at point of sale at Blum.
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Stuart Smith: Well, and there was some additional great news for the company that has sent this stock on a tear. Now that started when the company

reported its record revenue or in anticipation of that. It's been about almost a full 30 days that the stock has been trending up, and there
was also the prefilled cannabis oil cartridges press release that came out.
 
And Derek, this is an interesting press release because this is a new market that you've tapped into here as well, and it's a growing market
as well.

Derek
Peterson:

Well, I think everyone knows California is the largest medical cannabis market probably in the world. That being said, we're heavily
embedded here and with the closure of the Blum acquisition it gives us a fully integrated facility. And I don't think a lot of people
understand that. I think I said that on the conference call. AB 266 and some of the regulation that passed here does not allow for vertical
integration.
 
It only allows for vertical integration if you're grandfathered by a local permit, and in Oakland we're grandfathered by a local permit. We
will be one of only just a handful of vertically integrated facilities in the entire state. Which to me gives us a huge competitive advantage
from a product quality standpoint, an operational and a margin standpoint.
 
We do production. We create extracts, oils, and those types of things. We grow and cultivate and we retail and dispense all in one
campus. Part of that was to continue to roll out additional products into the line of concentrates under IVXX. We do shatters and waxes
and those types of things, but those convenience items like prefilled cartridges to me are probably some of the most important because
people love to buy flower.
 
They love to break that flower up. They love to roll joints and those types of things, but a lot of people like the grab and gos. So,
prefilled cartridges, pre-rolled joints or cigarette packages and those types of things are becoming a larger piece of the market because of
the convenience associate.
 
And we wanted to make sure we didn't miss the boat on that, so we've launched a preliminary cartridge that will be distributed here
shortly, and we're going to have more on the backbone of that. Different ranges of THC levels, different strains and those types of things,
and we'll have follow-up announcements on that.
 
But that's a primary focus, to continue to build out that IVXX brand, not only here but in Nevada as well, and we will have IVXX
concentrates on our shelves during our grand opening in Nevada.

Stuart Smith: Before we jump into some of the filings, let's talk about that grand opening there in Nevada. That came out April 6th. Now, what a great
to be held on, 4/20, April 20, 2016. This is a big one because the Nevada-based medical cannabis dispensary was improved by the Las
Vegas city council. This gives you a foothold in the area.
 
We talked about it, again, in the conference call, but let's get your insights into it one more time.
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Derek
Peterson:

Yeah. I mean, we're really excited about it, obviously. This is our first facility in the state that'll be opening up. This is on Western Ave.
It's in the city of Las Vegas. We'll be holding a grand opening party on April 20th. We'll have local political leaders there. We'll have a
lot of news media there. Some music, refreshments. It'll be almost like a little expo.
 
There'll be tables of neighboring businesses and vendors there for people to get familiar with. It's a real opportunity for us to build and
entrench ourselves in the local business community as well as with the patient base that's there. So, we'll be holding that for the majority
of the day.
 
We'll put out a press release discussing the times and that type of thing and also be sending out invitations so people have more clarity on
what's taking place that day. But, a huge step forward for us. The Nevada medical marijuana market isn't going to blow up overnight. It's
going to take time to build.
 
That's one of the reasons we stalled some of these projects and pushed these projects out a little bit so we weren't open – there was some
semblance of a vacuum we were opened into more of a developed marketplace. And as we all know, recreational is on the ballot for
November. That's the big paradigm shift in the state.
 
I think medical will do very, very well. Businesses will grow and prosper, especially because there's a limited amount of them, and we're
somewhat protected from that standpoint. But if recreational explodes in the state you're looking at 41, 42 million visitors that came in
last year, and if you look at WhiteHouse.gov an average of 8 percent of the population that tries cannabis.
 
If those same numbers, 8 percent of 42 million people on top of the people that use it for medical necessity, on top of the people that live
within the state, utilize recreational cannabis in the state. The numbers are astronomical, especially when you're talking about 60 or so
dispensaries to service that potential base.
 
And I actually think that number – if eight percent is the national average, that number in Las Vegas is probably a lot greater than that
because the people that are traveling to Las Vegas are doing so for recreational reasons. So, we're excited about the potential passage of
that, but the worst case scenario is we think medical's going to be really strong.
 
We're going to be opening up our other two by summertime that are in the city of Las Vegas in the Clark County area, and then the Reno
one should be opening about that same timeframe. So, by mid-summer, early to mid-summer we're going to have all four retail
dispensaries open, and then on the backbone of that we're continuing to build out and work on our cultivation and production facilities.
        

Stuart Smith: Derek, a big buzz on the boards in your faith following there for Terra Tech is the recent filings the company's done on the corporate side.
Let's jump into that.
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Derek
Peterson:

Yeah, sure. We just filed an F-3 registration, and we just filed a proxy to increase the authorized shares at a couple other activities. So,
I'll walk you through that real quick. We met the market cap standards to file an F-3 registration, a $75 million shelf registration. That
doesn't mean we're raising $75 million, nor does it mean we could raise $75 million.
 
What it means is we were eligible to file an F-3. We hope to get effective under that F-3, and it means potential access to significantly
more affordable financing for us as a company. It takes us away from having to do some of the deeper discount financing we've done in
the past and allows us to get effective and negotiate deals in those types of things at the time we're effective.
 
There are a lot more advantageous to the company and a lot less dilutive to shareholders. So, it made a lot of sense for us to do that. We
pick a high number so we have the ability to pull from it over a period of time if we need to, but that was a huge step forward for us to be
able to have that level of eligibility, to be able to even file it, and we hope to be able to get the thing effective.
 
We've raised our corporate governance standards. We've uplisted to the QX. We've increased our revenue and margins and all the
activities we need to do to make the company healthy. So, we hope that brings some semblance of comfort to the industry that's out there
as we go into this filing.
 
In addition to that, we raised – we filed a proxy to raise our authorized shares. We did so for two reasons. Number one, we needed the
extra shares to be able to give the common shares out to the owners of Blum, the company we just closed on, number one. Number two,
we need to make sure we have additional shares for financing in the future, for example the F-3 registration.
 
And number three, I wanted an extra pool of shares to be able to have for additional acquisitions. Like I said, while we're focused on this
long game of building out permits and Nevada and other locations, we wanted to make sure we balanced that with short-term activities
that brought instant revenue and instant margin to the company.
 
So, short-term acquisitions in the California marketplace are a primary focus for us. We've got great relationships here. We know a lot of
owners. There's a lot of people that are ready to cash out, so we wanted to be able to take advantage of that, and I'd love to be able to use
the equity in order to do so.
 
So, we wanted to make sure we had a pool of those available for that as well. And one other activity that's probably an eye-opener for
people is, we put some language in there to give us the ability to effect a reverse split at some point in time. As I've said to our
shareholders from day one, our goal and objective is to be listed on an exchange, and to do that we need to meet price parameters or
price per share parameters.
 
And one of the only ways to be able to do that if we can't perform into where we need to be in that short duration is to conduct a reverse
split. So, we certainly have no intention to do that into a vacuum, as I've said before, but we do want to have the ability to be able to do
that in congruency or in concert with an up listing, and we don't know when that will be.
 
A lot of it's going to be when the NASDAQ or when some other exchange is ready to take companies like ours, we are certainly making
certain that we fit the compliance parameters, the corporate governance parameters, the shareholder's equity which we already have
achieved parameters and those types of things.
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Stuart Smith: Well, Derek, thanks for taking the time to give us that update and provide your insight. Once again, congratulations on closing that

acquisition, we mentioned on the outside here with Blum, and articulating how that will be compensated and how they're coming into the
fold and all the work you really had to do to get that private company up to the public company side.

  
Derek
Peterson:

Thanks, Stuart. We appreciate it. Like I said, it was a lot of hard work. We made a little bit of history doing so, but now we've built those
standard operating procedures and those protocols, and we know how to go on an acquisition campaign now and be able to execute on
that and maintain auditability being the most important.
 
It wasn't easy to get from Point A to Point B, but with a good team and working with our auditors we've been able to affect that. We are
contracting with a major auditing firm to conduct the audit of Blum 'cause we have 75 days to file audited financials, so people will see a
follow-up AK with those numbers embedded in them come the not too distant future.
 
That's really why we wanted to price the deal on a go forward basis. Because to be able to look back at a private company that's operating
without gap qualified financials was difficult. It was a difficult risk to assume. Now I was part owner, so for me it wasn't as difficult, but
for our shareholders we wanted to make sure they had some semblance of coverage and comfort with the deal.
 
So, we priced it on a go forward basis. So, the owners of Blum are only going to be getting paid out on what revenue takes place over the
forward looking 12 months. That way shareholders know exactly what they're buying, and we did that on purpose. So, we hope
everybody feels comfortable with it and we look forward to be able to execute on more transactions like that in the not too distant future.
Thanks for your questions, Stuart, and thanks for the time.

Stuart Smith: Absolutely. Thank you for your time, Derek. Listeners, if you want to learn more about the company it's very easy, use that ticker symbol
TRTC or just visit TerraTechCorp.com. For Derek Peterson, this is Stuart Smith saying thanks so much for listening.

Announcer: SmallCapVoice.com today's leader in investor relations, capital formation and retail support provides its clients with the highest level of
service. Our audio interviews are disseminated to one of the largest opt-in audiences available today. How? We at SmallCapVoice.com
believe in aligning and affiliating ourselves with other leaders within the investor relations community.
 
By sharing resources, each affiliated firm is made that much stronger, and each client is served that much better. Our focus it to identify
and provide the very best financial services and solutions available to clients and their shareholders. For more information about our
services please call us at 512-267-2430 or visit us on the Web at www.SmallCapVoice.com.
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EXHIBIT 99.2
 

 
Terra Tech Corp. Provides Corporate Update in Recent Audio Interview at SmallCapVoice.com

 
NEWPORT BEACH, Ca. – April 12, 2016 – SmallCapVoice.com, Inc. (SCV) and Terra Tech Corp. (OTCQX: TRTC) ("Terra Tech" or the
"Company"), a vertically integrated cannabis-focused agriculture company, today announced that Derek Peterson, CEO of Terra Tech, was featured in an
audio interview on SmallCapVoice.com.
 
Derek Peterson, CEO of Terra Tech (OTCQX: TRTC) was interviewed by SmallCapVoice.com to discuss recent Company news and developments, as
well as the outlook for the Company and industry. Topics covered in the interview include the recent closing of the Blum acquisition and upcoming grand
opening of its Las Vegas, Nevada location on April 20th, the Company's new line of pre-filled cartridges, and Terra Tech's recent SEC filings.
 
"Terra Tech is entering an exciting new chapter with the launch of our new line of pre-filled cartridges, the recent closing of our first retail dispensary in
California, and the upcoming Grand Opening of our first ever retail location in Nevada," commented Derek Peterson, CEO of Terra Tech. "Operationally,
we are moving from strength to strength and are now proud to be one of the only vertically integrated medical cannabis operators in the country. Brand
recognition is also improving with ongoing sales and marketing of our proprietary IVXX brand, which is sold at our retail location in California and will
soon be launched in Nevada. These recent strategic initiatives will enable us to scale Terra Tech's operations at a rapid rate and capitalize on the
tremendous opportunity we are seeing in the medical cannabis market."
 
An audio recording of the interview can be accessed by clicking on the following link: http://smallcapvoice.com/blog/4-11-16-smallcapvoice-interview-
with-terra-tech-corp-trtc/ or on the investor relations section of the Company's website: http://ir.terratechcorp.com/ir-calendar
 
To be added to the Terra Tech email distribution list, please email TRTC@kcsa.com with TRTC in the subject line.
 
About SmallCapVoice.com
 
SmallCapVoice.com is a recognized corporate investor relations firm, with clients nationwide, known for its ability to help emerging growth companies
build a following among retail and institutional investors. SmallCapVoice.com utilizes its stock newsletter to feature its daily stock picks, audio
interviews, as well as its clients' financial news releases. SmallCapVoice.com also offers individual investors all the tools they need to make informed
decisions about the stocks they are interested in. Tools like stock charts, stock alerts, and Company Information Sheets can assist with investing in stocks
that are traded on the OTC BB and Pink Sheets. To learn more about SmallCapVoice.com and their services, please visit
http://www.smallcapvoice.com/services.html.
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About Terra Tech
 
Terra Tech Corp. (TRTC), through its wholly-owned subsidiary GrowOp Technology, specializes in controlled environment agricultural technologies.
The company integrates best-of-breed hydroponic equipment with proprietary software and hardware to provide sustainable solutions for indoor
agriculture enterprises and home practitioners. Our complete product line is available at specialty retailers throughout the United States, and via our
website. TRTC, through its wholly-owned subsidiary, Edible Garden, cultivates a premier brand of local and sustainably grown hydroponic produce, sold
through major grocery stores such as Shoprite, Walmart, Krogers, and others throughout New Jersey, New York, Delaware, Maryland, Connecticut,
Pennsylvania and the Midwest. The Company's MediFarm LLC subsidiaries are focused on medical cannabis businesses throughout Nevada. IVXX LLC
is a wholly-owned subsidiary that produces medical cannabis-extracted products for regulated medical cannabis dispensaries throughout California.
 
For more information about Terra Tech Corp visit: http://www.terratechcorp.com/
For more information about IVXX visit: http://ivxx.com/
For more information about Blüm Oakland visit: http://blumoak.com/
Visit us on Facebook @ https://www.facebook.com/terratechcorp/timeline
Follow us on Twitter @terratechcorp
Follow us on Instagram @socal_IVXX
For more information about Edible Garden visit: http://www.ediblegarden.com/
Visit Edible Garden on Facebook @ https://www.facebook.com/ediblefarms?fref=ts
Visit IVXX on Facebook @ https://www.facebook.com/ivxxbrand?fref=ts
 
Cautionary Language Concerning Forward-Looking Statements
 
Statements in this press release may be "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. Words
such as "anticipate", "believe", "estimate", "expect", "intend", and similar expressions, as they relate to the Company or its management, identify forward-
looking statements. These statements are based on current expectations, estimates, and projections about the Company's business, based, in part, on
assumptions made by management. These statements are not guarantees of future performance and involve risks, uncertainties, and assumptions that are
difficult to predict. Therefore, actual outcomes and results may, and probably will, differ materially from what is expressed or forecasted in such forward-
looking statements due to numerous factors, including those described above and those risks discussed from time to time in Terra Tech Corp.'s filings with
the Securities and Exchange Commission. In addition, such statements could be affected by risks and uncertainties related to : (i) our ability to integrate
Black Oak Gallery, a California corporation ("Black Oak") into the Company's operations, (ii) the product demand, market, and customer acceptance of
the Company's products, (iii) the Company's ability to obtain financing to expand our operations, (iv) the Company's ability to attract qualified sales
representatives, (v) competition, pricing and development difficulties, (vi) the Company's ability to conduct the business of IVXX, Inc., the contemplated
businesses of MediFarm, LLC, MediFarm I, LLC, and MediFarm II, LLC, and, if and when the merger of Black Oak closes, the business of Black Oak , if
there are changes in laws, regulations, or government policies related to cannabis, (vii) the Company's ability to conduct operations if disease, insects, or
mites affect Edible Garden Corp.'s produce, herbs, and floral products, and (viii) general industry and market conditions and growth rates and general
economic conditions. . Any forward-looking statements speak only as of the date on which they are made, and the Company does not undertake any
obligation to update any forward-looking statement to reflect events or circumstances after the date of this release. Information on Terra Tech Corp.'s
website does not constitute a part of this release.
 
Contact



 
Philip Carlson / Elizabeth Barker
KCSA Strategic Communications
TRTC@kcsa.com
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